INI Bceykpaincoka Haykoeo-npakmuuna KOHhepenyia Moaooux yuenux ma cmyoennie
«IOMIHAHTH COIIIATBHO-EKOHOMIYHOI' O PO3BHTKY YKPAIHH Y HOBHX PEAJIIAX »

IHHOBAILIIMHOTO MPOJYKTY 3aJIC)KHUTh BiJ TAPMOHIMHOTO MOE€THAHHS KPEaTHUBHOCTI,
CTpaTETIYHOTO MUCJICHHSI Ta YBAXXHOCTI JI0 MOTPEO KiHIIEBOT'O KOPUCTYBaYa.
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MAPKETHUHI' B COHIAJIBHUX MEPEXAX, AK IHCTPYMEHT
INPOCYBAHHS IHTEPHET-MAT'ASUHY

Bceryn. Cporoani, B ymMoBax AWPKUTANI3allli MAapKETUHT y COIIAIbHUX
Mepekax € OCHOBHHUM IHCTPYMEHTOM MpPOCYBaHHS TOBapiB 1 MOCIHYr. AKTHUBHE
3pOCTaHHS KUIBKOCTI KOPHUCTYBadiB COIIATBHUX TUIATGOPM BIIKpPUBAE HOBI
MOKJIMBOCTI IS KOMYHIKamii MK Oi3HecoM 1 cmoxuBaueM. J[[ns iHTepHeET-
Mara3uHiB 1€ Jlae 3Mory e(ekTuBHO (opMyBaTH TMONUT, IMiJBUILYBATH
BIII3HABAHICTh OpEHAY Ta CTUMYJIOBaTH Npofaxi. BukopucTaHHS cColliaJbHUX

MEpEeX SIK MAPKETHHTOBOT'O IHCTPYMEHTY MOTpeOye TIMOOKOro aHaii3y METO/IIB
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BIUITUBY Ha IIJLOBY ayJWTOPII0 Ta OINHKH pPe3yJbTaTUBHOCTI 3aCTOCOBAHMX
CTparterii. AKTyaldbHICTh TEMH 3yMOBJIEHA HEOOXITHICTIO amanTallli TpaauiiiHuX
MapKETHHTOBUX MIAXOMIB 0 YMOB LH(POBOro CEpeOBHINA Ta MOUIYKY HOBHX
e()eKTUBHUX PIIlICHb Y TPOCYBaHHI TOBAPIB Yepe3 COIliaabHI IIaTGOopMH.

Merta pocnipkeHHs. MeToro 11i€i poOOTH € JOCHIIKEHHS O0COOJMBOCTEH
3aCTOCYBaHHA MAapKETUHTY B COIIAJIbHUX MeEpeXax Ha TMPUKIAIl I1HTEpHET-
marazuny ‘“Rozetka”, anamiz eeKTHBHOCTI MOro MapKETHMHTOBHX CTpaTerii y
TU(POBOMY CEPEIOBHUIIT, a TAKOXK PO3POOKAa PEKOMEH/AIIH II0/I0 BIOCKOHATICHHS
KOMYHIKaIli# i3 IITLOBOIO ayIUTOPIEI0 Yepe3 COIiabHI MIaThOPMH.

Pesynbratu. YV mporieci IOCHiKEHHS BCTaHOBJIEHO, 1m0 Rozetka akTuBHO

BUKOPHCTOBYE COLIAJIbHI MEPEeXl SK KIIOUOBMH KaHal mpocyBaHHsA. Kommanis
npenacrasieHa Ha miat@opmax Facebook, Instagram, YouTube, TikTok, mio
JI03BOJISIE 11 OXOIUTIOBATH PI3HI CErMEHTH ayauTopii. KOHTEHT 30cepekeHnil Ha
Orjsilax TOBAapiB, PO3BAXKAIBHUX (opmaTax, IHTEpAKTHUBHUX MyOJiKaIisx Ta
criBopaii 3 iHQmoeHcepamu. Sk 3a3nagarots JI. Yaddi ta O. Enmic-Uensik,
«ColllaJIbHI MEPEeXkKI1 CTAIM CEPEIOBUILIEM, JI€ MAPKETUHT HaOyBa€ 1HTEPAKTUBHOTO
XapakTepy, 110 BUMAarae HOBUX CTPaTEriyHUX pileHb» [3, c. 215].
Opniero 3 KIouoBUX mepeBar ctparerii Rozetka € BukopucTanHs Bi3yaJbHOTO
KOHTEHTY, BijieohopMaTiB Ta MPsSMOI B3aeMOAIl 3 MIANMUCHUKAMH, IO CIPUIE
dhopMyBaHHIO €MOILIIHOTO 3B’s3KY 3 OpeHmoM. 3a criocrepexeHHsMu T. TrloTeH,
«y CepeIoBHII, JIe CIIOKMBAUl MOCTIHHO CIUIKYIOThCS MK CO00I0, pOJb OpeHIy
3MIHIOETHCA: BIH Ma€ OyTH MapTHEPOM Yy Aianosi» [5, c. 102].

Ocob6nuBe Miciie mocigae 1HQIeHCep-MapKeTUHr (criBOpais OpeHay 3
MOMYJISIPHUMHU KOPUCTYBadYaMH COIIaJIbHUX MEPEK, SKi MalOTh BIUIUB HA TyMKY
cBoel ayautopii). Rozetka criBmpaifioe 3 ykpaiHCbKMMU JliiepaMu AYMOK y cdepi
TEXHOJIOT1i, MOOYTOBOI TEXHIKH Ta 1H., 110 MiABUIIY€E PIBEHb JAOBIpU ayauTopii. Sk
3aznavae [. KamayoBa, e(peKTUBHICTH MPOCYBaHHS B COINIAJIbHUX Meia 3pocTae
3aBJISIKA €MOITIHHIN 3aIy4eHOCTI KOPUCTYBayiB Ta aBTOPUTETHOCTI BIATYKIB [4, C.
88].

[TinmpueEMCTBO aKTHUBHO 3aCTOCOBYE TapreTOBAaHY pEKJIaMy Ta aHAIITHYHI
IHCTPYMEHTU ISl BIJICTEKEHHS PE3yNbTaTiB Kammadii. Sk migkpecnioors O.
Kornep, I'. Kaprasa ta [. CeriaBaH, «y uudpoBoMy cepeioBHINl MapKETHHT
NEPEXOIUTh BiJ TPAHCIISILIT 10 3aTydeHHs] — OpeHJ] CTae€ yYaCHUKOM J1aJiory, a He
Juiie Jprepenom iHdopmarii» [1, c. 54].

Takum umHOM, MapkeTuHTOBa cTparteris Rozetka y cormiaapHuUX Mepexax
0a3yeTbCsd Ha CydyacCHMX IIJIX0JaX JO KOHTEHTY, aHAJIITUKU Ta B3aEMOJIl 31
CIOo’KMBauaMHM, 10 3abes3reuye cTablabHE 3POCTaHHS MOMYJISIPHOCTI OpeHay Ta
PIBHS IPOJAXIB.
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BucHOBKH. MapKeTHHT y COIiaIbHUX MEpekaxX € KIFOYOBUM IHCTPYMEHTOM

MIPOCYBaHHs 715 iHTepHET-Mara3uny Rozetka. 3aBasku akTHBHOMY BUKOPUCTAHHIO
mudpoBux mwiarGopm OpeHI TEMOHCTPYE BUCOKY €(PEKTHUBHICTh y KOMYHIKaLii 31
CIo’KMBauaMM, 3a0e3leuye BII3HABAHICTh, (POPMYE JOSUIBHICTE Ta CTHUMYJIIOE
npoaaxi. JlocmipkeHHs Tokazano, 1o ycmix Rozetka y comiaapHuXx Mepexax
0a3yeTbCsd Ha TIOEJHAHHI BI3yaJbHOTO KOHTEHTY, 1H(IIOCHCEP-MaApPKETHHTY,
TapreTOBAHOI PEKJIAMU Ta aHAJII TUKH.
Oco0nuBy yBary mpuAUICHO THYYKOCTI Ta aJalNTUBHOCTI KaMImaHii, 110 J03BOJISIE
OTlepaTHBHO pearyBaTH Ha moTpedbu ayautopii. bpena epekTuBHO iHTErpyeThCs y
upoBe CepeloBUIle, AIIOYM HE JIMIIE SK MPOaBellb, a K YYaCHUK Iajory 3
KJIieHTOM. OTXKe, BUKOPUCTAaHHS MapKETUHTY B COIIAJIbHUX Mepekax Ha MpUKIai
Rozetka minTBepmkye moTeHiian Takux miathopm y GopMyBaHHI KOHKYPEHTHUX
nepeBar iIHTepHeT-Mara3uHiB B yMOBaxX IU(POBOT EKOHOMIKH.
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®OPMYBAHHA TA PO3BUTOK IIEHTUYHOCTI BPEHAY

Beryn. ¥V 100y totanbHOi nu@poBizalii Ta BUCOKOI KOHKYpEHIIli OpeH1oBa
IIGHTUYHICTh ~ CTajla  OJHMM 13  BHU3HAYaJIbHUX  YHWHHHUKIB  YCIIIIHOTO
NO3ULIOHYBaHHSI KOMIaHii Ha puHKY. Cy4acHI CHOXXHMBadi OOMpPAIOTh HE JIMIIE
TOBAp YW TMOCIYTYy, a W IIHHOCTI, CTWJb, HapaTHWB, SIKI CTOSTh 3a OpEHIOM.
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